T EHEMIIN
=Ki8%

SNAIHRES. R RH IR R
PXINRITHE A A

SHL —



E RIS I B2 B ATRIE

5%, FEEUESE—TSETHEMNE XA
R HElE, T HE" BREERIRIN S B XY
PRKBREREE,

HEAREREGEFR BEREHRFrRMHEAI™m
SARSS Z [BIRVERE 5 B A IFEE REIER.

FATM, = VARG N 2 Ik 7 AV R L B R,
A HERA RS A&EE S T2REENES
RS BIBY R

BREME?

XAFERAT
BONERNTRRIEEAT,

HepED—% AA#
T4 S R i
BAS AU P 80 R A7)

2 SHL

SHLIIRH X T IEE EERBRI. &
M FENH NSRS, REK R
P ERAERRI N

@ senEERREEE

WERMHBRIHE AR EE—T
B F W RIHEIMEPHRERI1T.

© =rTrkEEK
TR P& A REERZIRBHE R
SHERITA.

© st wERR NS
SREZ TR HET RS E
FAEL AABREE.



ap
(1) WEFBERRETE

&

W HHIB2BHE KIFIH

SN IR DN EA T U EZEMRAE THER R,

HERBRENEK

FRAEMBHRIR A &

EHHEME RO T, HEREEER
MEARTZEZ AR,

75%HIB2BIHE FH 1E R A IR 2 7 Ak
DVIIE:ES S Iy =

HFUEDERE
RZHB2BHERLABENEREERRTIZHE,
X —HE R RARGHFEE  iRMEGartnerFiul,
220255, 80%HYB2BIHE B R £ R F L
R,

3|

SHL

X HE A RBYE X F R

MR ERMR KR
HEONHEARTEAAZEEHERASE
BIFTRHR,

[EIRY, AZTE $H & T A2 FH SR A LR IR B
GREYIY=]S

TS

fZé L, HE TIFERAREE LIk T EXNER
RABIUNEE W PAT, WESRIAKRKE =
AR KBIAT S, M RE BRI EETZ
TRMEE T ERYRINE .



b
2) BP1ITAREZK

EHEKHIE

SR RIGE X T LA IAEIE S LR 2 TRATRE.

RWE R

BRI
&SRB BRI MR,

HERALMEES,?

EEIRS BAES
AES TR L W E A B5ER
SR E 2 AT, X AT AR SHE BT E
B2,

IHRBEHZAIERE
HIHEERES X KA, LA AR T #
TEZMIEE R FBNE MR ZRNIZARE
rasENizE 1T,

4| SHU

XHE A RRE XM

R MEIREREIFLE
HEMIREBS TR REGME HEZL
AfEHMBXR, LIRFA XA MNE,

BT AE R KR
EHERBEUHBERMBERNESFES
K75, He85R SRRl et E =

REA MR
SRIHE N RUAANRHESELH

BEAI, AN BB L HRIRRRT S
TS0



o
(3) REAANWESR R EHRT

SINFEEAEHE

SHLIFR A HEETIMELITAEN, RE-EERNBENDAREE,
BRI T AXDSSBHENEHHETT.

BB MM A ORI BEE ST

ENAMHEE THEEEBHE AT

WAZ TR R T #rifrHAEE, MHE 2 Al HEARRIUERRERA R IRREN $EE
EEETERETWN, BFIRIZIMEERML, 1TV IR RYRES ), FFRER R IHE RIALFr T KAY
U ENE =T EELEHRIER D K. EXRIIEEN,

BREE?

HEMIE=Z TN

NABRFESLI A SHETRH
RAFIEZR

5 SHLU



b

EMRBSRZRTRHE AT B

SHLIHE 3L AR A

EHEERREEMEPRATREA RSN ES, E—FELIH=E
RERIENTIRIEE AT MENERAT N IRHEAT KRIIEFH

PR BRI E (£ ATIE K15

ut:kﬁﬂ%ﬁﬁ%m%EAEE%%ﬁi*Eﬁ%LﬁTﬁm

TTARRSHLET ERZ &8, 15— MEGB2BHEREN T BMES

RE, ﬂbﬁﬁﬂ*ﬁ&@i%&%?&ﬂiﬂ%mﬂﬂ 1R, TRRIHE AT pIFise
RISINFRRBIIT .

b AR AR B0 PR RER IR S

MEEKHHNERLEE

/t7|
il
HERINN
@) EAER

) BT

ERITAESZNZE
ERIZ)=

HEBN I FIEMEEES

IMEFELETFERED
BUHERERNER

6 SHL

1

T LERABRESTTE

BSEnE, HEE
AP SR AR ABFRI21H

BRENE?

HEMHMATLFE

T ERMET PRV IER A

HEHIZ—
1X12.6%HBIA
EXTARIN R




b
EMERERNRHEE AT B

AR R RHRKIIRIHE AT

HERERETRATH M ARITIRAEG S, BT & RN AR R
&N R FMAR SR SR o 1Ml AT KT AR USSR B AR R 8, HT 02
NATHE. ABNERS TREENIITARRNASHEEE -

Iﬂ?iﬁﬂﬂk.}\%ﬁi

. BAIBIRIE AN TR TE NPT
2. ERNFR S, B EREANSRER RS o

3. SHfbREANEERES, Bl Al RIEHEZIIERT
SHLEERERA B AE OMHIE AT RR,
HNEBANTZEZ LTI AT -

| enjoy compatitive-activities

BEENIE?

MIFFREBDHIEE
HESTRR IS ERY
FIBEME=66%

7 SHLU



I H & REER tHERIA

1. BIFEEAHE ARTEAELNT.
2. ABEREANER T ARERS

3. EAMEUHRREN, E535 TS5 HENRINEXIERIUE,

MRS AR & o

\ndividuat 56072

.
ey

i
e
s yauptod 10 SPROE G g e
v e B MG e pasal
e o g
wa
- T
I

-
im0
o o 38 T g
pe
s AR L et an ot
anpam e S et g
ssetracs2E o T
iand et
b e w““”’i
e

wnd
ot 2
e

i QeI -
g
cga e

worm T e

* e

o
ot o T
ey s M

s SHL

SHL

Sales Transformation

Development Report - Individual Contributor

¥ o g
e e

Nt gy 4 S

oy 50 Sl 1,

i L o et
o,

e
e enceay,

BERENIE?

MREFBEHEEARBZTR T
ERTEEE e —aR 2 B,
AR TF XN HERITHE,

[AFEEMERIRE AL NTLE,

AR AR B S 3 D A U,

BIR1S AR £5E




NERHE R

X E AR E S ENERAIEES N ATTIE
BARE, A ERE W SRR E A ZPAR
SR SFEURMLE R F R, FASHLRY S IKEUREE,
RI0%BIABBHENS HEBIINR AT o5

ATIRFEEGEHEAFTANAEAT
SHLBIB T — M SHEREAXNWRIL NS IRE,
U HHBAEZTRNERIAT IRR,

ZIREHE T NESHENNEREENRAR,
FENEEE T NHENFIREIINLE, Tie
EENEHEE. MR ERIEFHENSERN
REZRT, BRI 7ZiER.

9! SHL

SHU

Sales Transformation

Development Report - Sales Manager



b
EMRETFERTNRHE AT BER

PASKBEFIEE D S HY
HERAPNZERZ

BT SHLHE R BR TS 5, AT LL:

o BIMESEKREENTHEEE
HERTENASBREEEBER,
HAETZEERRIEXRBAT EEH,
an: “IRFBHEFWPLEHMN?”

WAL EZHE S TIAR?,
PAK: “HE B A] RETE RN $H &
BRI RRTN?”

10 SHL



Al A @ A P SRR T E AT RER,
e = A s s R BRY AR 1S D AR R /I 7K T 0 2K
PR B53, LUBRER X R A #HTITHIR .

RIEES SHE MBS AIIRIMES, AR TREMEURE,

EEARBEE H PRI EBANSNEBIT A L EE - SHLFR A Y4502 5% K2R
BT /1SRN SR E AT BRSNS o

HRRRPRIRL, T’E AT SRR,

n SHL

BREE?

HERNAEAFERINER,
BRETREI34%HIHER UM E B S,
N ABEESHZIENEHETLIE?
At LBA=EI WML ERBIAT E?
EEBHERNFR, AT ZThX
SMAFHEE?

"McKinsey, 2020, These Eight Charts Show How COVID-19 Has Changed B2B Sales Forever

2 Gartner, 2020, Future of Sales 2025: Why B2B Sales Needs a Digital-First Approach
3SuperO[X|ce, 2021, Key Customer Experience Statistics You Need To Know

4 Roland Berger, 2016, The Digital Future of B2B Sales

°SHL, 2022, OPQ32r Sales Transformation Technical Supplement



REAMREEF LR 400120 8840 - APMEAmarketing@shl.com - shl.com

SHLESIKANZT REHSFA ORI ZMSE, BOFEIAA. BEMRENNE, Bl TE,

SHLESEELI AT ABUBFAEI0IEN A A AR SRFEBNBRBINR THEIRE S, SABREMMLS~H,
BATABEEN L SNSEREBSASR. AN ABENRZIAARR, MRS, RESEMAA RS, BAESERNARNN, BHHRTMEVESDLRE,
EEASEREHT AT TINERLER, SHLEEZ K502 M ERMMXEL 1 AREF I EHHAA R SE R,
HehE3E50%2Ek5005R 1\ F180%H E BT 100358 AT, BZiFlE. HiFiHRlwww.shl.com

© 2021 SHL and its affiliates. Al rights reserved. CR21_180



